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Company Info Key takeaways from management meet: S
BB Code LTIM IN EQUITY
Face Value (INR) 1.0 We attended LTM's Analyst Day and the key takeaways are: (1) LTM is
52 W High/Low (INR) 6,430/3,901 repositioning itself as a Business Al-led transformation partner, focusing on

Mkt Cap (Bn)

INR 1,288/ $13.5

enterprise process reimagination, contextual Al adoption and execution rather
than foundation model development. (2) The Three Cs framework - Context,

Shares ofs (Mn) 2%.7  cost and Change - underpins its strategy, supported by investments in
3M Avg. Daily Volume 395855  verticalised Small Language Models (SLMs) and agentic Al solutions for
industry-specific use cases. (3) The launch of Blueverse Currency signals a
Key Financials gradual shift towards outcome-based and non-linear pricing, with potential to
INR Bn FY25 FY26 FY27E FY28E FY29E improve revenue quality and margin scalability over time. Additionally, (4) the
Revenue 380.1 4231 476.7 518.9 551.2 Rand?ta(ti. acquijsition stt.rengther?s r;arkettaﬁce.s? ar:r(]j capz:jpilitittes. Whilewﬁll
o monetisation and execution remain key watchpoints, the medium-term gro
oY (%) 70 13 127 8.9 6.2 outlook remains constructive. We maintain our ‘ADD’ rating on LTM with a TP
EBITDA 550 ..850 748 837 903 4fINR 4,700 on the basis of FY28E EPS.
EBITDAM % 14.5 15.4 15.7 16.1 16.4
Adj PAT 46.0 50.2 60.3 69.7 759 Business Al as the New Growth Engin‘('e; Execution js the Differentiator: LTM
cps Pyt 169 1 P S S is repgs.ltlonlng |tself to capture the "Business _AI marketl whlch |nvoI\_/es
: : : : : reimagining core business processes rather than just competing in foundation
ROE % 20.3 20.9 21.8 216 20.3  model infrastructure. While foundation model development is concentrated among
ROCE % 223 23.7 241 235 221 hyperscalers and Al labs, the greater value in enterprise Al resides in
PE(x) 35.7 26.7 222 192 177 contextualisation, integration and execution. LTM’s two-decade-long
relationships with over 750 enterprise clients provide a significant
: competitive advantage in this critical “context layer,” enabling it to drive Al
Shareholding Pattern (%) adoption at scale in ways that Al-native challengers may find difficult to
Mar-26 Dec-25 Sept-25  replicate. A better clarity on Al revenues being disclosed as a percentage of
Promoters 68.52 68.53 68.54  the mix will better help understand the traction claim.
Flis 833 651 640 Three Cs Framework: LTM’s Al strategy is centered on solving the three critical
Dlls 16.9¢ 16.80 16.57 barriers to enterprise Al adoption - Context, Cost and Change. The company is
Public 7.82 8.02 8.35  increasingly focussed on developing Small Language Models (SLMs) and agentic
Al solutions tailored to industry-specific use cases, a direction which aligns well
Relative Performance (%) with emerging enterprise preferences for smaller, more cost-efficient, explainable
YTD 3y 2Y 1Y and domain-trained models over general-purpose LLMs. LTM’s focus on
verticalised SLMs and agentic Al positions it well for the next phase of
BSEIT 24 (9:3) (17.9) enterprise Al adoption, particularly in BFSI where domain expertise and
ALDS (13.0) 7.7) (14.4)  proprietary data create competitive advantages. As a result, we believe that
the margin expansion is expected to be gradual, with near-term profitability
reflecting the company's strategic investments to build differentiated Al
170 4 capabilities and capture long-term growth opportunities.
160 A
150 1 Blueverse Currency — The Non-Linear Revenue Model: A key highlight is the
140 A introduction of "Blueverse Currency," a pricing innovation which moves the
130 4 company away from traditional effort-based (T&M) contracts towards outcome-
120 | linked and r]on-lmear models. LTM’s push towa.rds outcome-based pricing has
the potential to structurally improve margin and reduce dependence on
110 1 headcount-led growth. If successfully adopted at scale, outcome-based
100 1 pricing could become a meaningful differentiator, enhancing both revenue
90 visibility and margin profile. However, enterprise adoption is likely to be
80 A gradual, given the conservative nature of procurement processes and the trust
70 T T T T ) required to transition from conventional time-and-material contracts. While the
& & & &8 38 &€ & & & & initiative is strategically compelling, broader validation through large-scale
5 8 8 5 8 8 5 8 8 5 deployments and publicly demonstrated client outcomes will be critical before it
el w ] [ el w ] . . . . . .
can be viewed as a material earnings driver. Accordingly, we view Blueverse
LT™ BSEIT Currency as a promising long-term framework rather than a near-term
contributor to financial performance.
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Randstad Deal Strengthens Market Positioning, but Synergies Remain Key:
The Randstad deal appears more valuable as a market-access and capability-
expansion transaction than as a traditional synergy-driven acquisition. While near-
term earnings impact may be modest and execution risks remain, successful
cross-selling into high-spend enterprise accounts, coupled with access to
sovereign Al opportunities and a scalable talent ecosystem, could support
stronger growth and strategic positioning over the medium-term. We view the
transaction as thesis-supportive but would await evidence of tangible
revenue synergies before assigning meaningful valuation upside.

View: We remain positive on LTM’s medium-term outlook, supported by its
Business Al strategy, verticalised SLMs, agentic Al capabilities, and
outcome-based pricing initiatives. However, successful Al monetisation,
adoption of Blueverse Currency, and realisation of Randstad-related synergies
will be key determinants of sustained growth, margin expansion and potential
valuation re-rating.
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Vertical Deepening — Financial Services, Tech Services, Consumer: LTM’s
micro-vertical specialisation strategy, particularly its differentiated “Silicon to
Services” offering, expands its addressable market beyond traditional IT services
and positions the company to capture higher-value opportunities across the Al,
hyperscaler and semiconductor ecosystem.

Exhibit 1: Al Compresses Legacy Spending, While Creating a USD 0.8 Tn New Revenue Opportunity

Core Services Market is Getting Disrupted, But Our TAM is Expanding

Current Add ble Market New Addressable Spend for Al-led
A D A*
(@) o7 $2.37
Al-Led Digital Engineering Al-Led Digital Engineering
@ $0.5T Business Al Services Business Al Services
$1.37
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1
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Traditional Tech Transformation Tech Transformation

Net Al-led Compression Growth through Growth through Al Businesses &
Platformized IT Services Al-led Digital Engineering Services

LTM Source: Market Analysis LTM + INVESTORDAY20%6 12

Exhibit 2: LTM Expanding across the Enterprise Al Value Chain through Domain-tech Convergence

Our Positioning Must Evolve at the Intersection of Domain and Technology

 and

Business ~ Data& Technology
Operations 'Engg. Services 'Operations

LTM CAPABILITY EXPANSION

<— Key Focus for Capability Build: — <———— Core Strength ———— <+—— A|Foundation Services ——>
Domain x Tech Convergence through Partnerships

Exhibit 3: Strategic Al Pivots and Global Expansion Lay the Foundation for LTM's Next Growth Phase

Our Outcreate Framework

BUSINESS CREATIVITY PARTNER
MARKETS

Balanced Portfolio, Scaled Segments in Americas Scale Europe; Focused Push in Key Emerging Markets

STRATEGIC PIVOTS FOR Al

Domain x Tech Convergence ReAlmagined Capabilities ReAlmagined Ecosystem
for Business Creativity 3 Integrated LOBs Partnerships & Ventures

Al-ENABLED FOUNDATION
Future Ready Talent for Service Reimagination
. "t::I"o.b.aI Collaboratl.o.ﬁ.,ul...m.:al Expertls.e., AI Ié.t.u.d\'ns‘ anali.z;;lulﬁr.\avation -
© BendtheCostCunvewithEnhanced Productivty

‘Lean and All Muscle’ Enabling Units — HR, Finance, Marketing, IT

Source: LTM, Choice Institutional Equities
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Exhibit 4: BlueVerse Creates a Scalable Al Monetisation Framework Through Proprietary Assets,
Industry Models and Enterprise Deployment Capabilities

Our Al Strategy — BlueVerse Ecosystem Play

Management Meet Note

Governed by: Responsible & Secure Al Framework
CAPABILITIES STACK OUR LINES OF BUSINESS SEGMENTS

1 Enterprise Deployment iRun Financial Services

Governance

Al-led Engineering Data for Al Integration Yt

2 AlAssets } } Tech & Services
TR — iTransform

BlueVerse Platform Studios AlLabs
Assets

Consumer
3 Contextual Models

Investor Onboarding ) Smart Plant ) ) i "
Industry SLMs Uit Loyalty Intelligence R ation Al Marketing Services (AIMS) Business Al Production

Enabled by: Al Ready Talent + Reimagined Partnership Ecosystem

Exhibit 5: Al-led Expansion Aims to Deliver 2x Revenue and Higher Profitability by FY31

Our Lakshya 2031 Plan

~IX REVENUE ~200 bps 1 e

GROWTH MARGIN
Powered by Our Outcreate Strategy Delivered through Qur New Horizons

Domain x Tech Convergence e New Addressable Revenue -y QUipErform o Business Al Revenue at Higher EBIT

Reimagined Capabilities o Capture Existing Wallet Sharg -« (oo Qutimagine o Al-Led LOBs: Productivity Boost
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Source: LTM, Choice Institutional Equities
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Income Statement (Consolidated in INR Mn) Balance Sheet (Consolidated in INR Mn) S
H H H H H H H H H H -
Particular FY25: FY26: FY27E: FY28E: FY25; FY26; FY27E. FY28E: 5
Revenue 3,80,081: 4,23,076: 4,76,704 518,929 551,173: Tangible fixed assets 25406 30,092 31,592 33,092 34502 @
©
Gross profit 107,543 127,838 147,569 161,952 172,955 Goodwill &intangible assets: 12,036 12,923 12,923 12923 12923 &
EBITDA 64,949 75,552 85,597 94,491  1,01,302 Investments 59,479 51,973 51,973 51,973 51,973 =
Depreciation 9,915 10,541 10,800 10,800 11,0000 Cash & cash equivalents 1,09,622° 1,48,479: 1,79,753 2,10,133: 2,47,747
EBIT 55,034 65,011 74,797 83,691 90,302 Other current assets 99,757 1,28,493 1,34,107 1,44,470: 1,53,369
Other income 9,897 10,944 9,392 12,930 14,600 Total Assets 3,06,300 3,71,960 4,10,348 4,52,591 5,00,604
PAT 45,987 50,181 60,281 69,724 75,926: :Shareholder's funds 2,26,983: 2,40,250: 2,76,818 3,22,234 3,73,853
EPS 155.0 169.1 203.2 235.0 255.9°  Borrowings 132 827 827 827 857
Minority interest 23 - - - -
Other non-current liabilities 19,626: 33,046. 33,046 33,046 33,046
Ratio Analysis Other current liabilities 59,636 97,837 99,658 96,484 92,877
Growth Ratios (%) Total Equity & Liabilities = 3,06,300: 3,71,960 4,10,348 4,52,591 5,00,604
Revenues 4.8 6.0 6.5 6.5 6.2
Gross Profit 7.0 1.3 12.7 8.9 6.2 : :
Cash Flows (INR Mn) FY27E: FY28E:
EBITDA 1.7 16.3 13.3 10.4 7.2 " ; '
Cash Flow from Operations 50,329 80,944 64,688 64,587 72,120
EBIT (1.2) 18.1 15.1 11.9 7.9
Cash Flow from Investing (31,175) (44,777) (27,487) (22,300) (22,500)
Margin Ratios (%)
Cash Flow from Financing = (16,731) (33,479) (21,114) (21,907) (22,007)
EBITDA Margin 171 17.9 18.0 18.2 18.4
EBIT Margin 14.5 15.4 15.7 16.1 16.4 ) )
Profitability (%) DuPont Analysis FY27E; FY28E:
ROE 20.3 20.9 218 216 203 ROE 20.3% 20.9% 21.8% 21.6% 20.3%
ROIC 34.7 520 56.9 552 53.0 Net Profit Margin 121% 11.9% 12.6% 134% 13.8%
ROCE 223 237 24.1 235 291 Asset Turnover 1.3 1.2 1.2 1.2 1.2
Valuation Financial Leverage 1.3 1.5 1.5 1.4 1.3
OCF / Net profit (%) 91.5% 124.5% 86.5% 77.2% 79.9%
BVPS (x) 766.8 811.7 935.2 1088.6 1263.0
Free Cash Flow Yield(%) 23 5.2 3.9 3.9 4.5

ice Equity Broking Pvt.

Source: LTM, Choice Institutional Equities
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Historical share price chart: LTM Ltd. S
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CHOICE RATING DISTRIBUTION & METHODOLOGY

Large Cap*

BUY The security is expected to generate upside of 15% or more over the next 12 months

ADD The security is expected to show upside returns from 5% to less than 15% over the next 12 months
REDUCE The security is expected to show upside or downside returns by 5% to -5% over the next 12 months
SELL The security is expected to show downside of 5% or more over the next 12 months

Mid & Small Cap*

BUY The security is expected to generate upside of 20% or more over the next 12 months

ADD The security is expected to show upside returns from 5% to less than 20% over the next 12 months
REDUCE The security is expected to show upside or downside returns by 5% to -10% over the next 12 months
SELL The security is expected to show downside of 10% or more over the next 12 months

Other Ratings
NOT RATED (NR)
UNDER REVIEW (UR)

The stock has no recommendation from the Analyst
The stock is under review by the Analyst and rating may change

Sector View
POSITIVE (P) Fundamentals of the sector look attractive over the next 12 months
NEUTRAL (N) Fundamentals of the sector are expected to be in stasis over the next 12 months

CAUTIOUS (C) Fundamentals of the sector are expected to be challenging over the next 12 months

*Large Cap: More Than INR 20,000 Cr Market Cap
*Mid & Small Cap: Less Than INR 20,000 Cr Market Cap

ce Equity Broking Pvt.
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Disclaimer & Disclosure

Research Disclaimer and Disclosure inter-alia as required under Securities and Exchange Board of India (Research Analysts) Regulations, 2014

Choice Equity Broking Private Limited is a registered Research Analyst Entity (Reg. No. INH000000222 ) CIN. NO.: U65999MH2010PTC198714. Reg. Add.: Sunil Patodia
Tower, J B Nagar, Andheri (East)), Mumbai 400099. Tel. No. 022-6707 9999 . Compliance Officer-Prashant Salian. Tel. 022-6707 9999-Ext. 896. Email-
Compliance@choiceindia.com. Grievance officer-Deepika Singhvi Tel.022-67079999- Ext-834.

Management Meet Note

Email- ig@choiceindia.com

The Company uses artificial intelligence tools as part of its research process, including data analysis and content generation. Notwithstanding the foregoing, all analysis, views, and
recommendations are independently formulated and duly reviewed by qualified research analysts prior to issuance.

General Disclaimer:

Investment in securities market are subject to market risks. Read all the related documents carefully before investing. Registration granted by SEBI, and certification from
NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors

This report (“Report”) is prepared by Choice Equity Broking Private Limited as a Research Entity (hereinafter referred as “CEBPL”) in its capacity as a SEBI-registered Research
Analyst and is intended solely for informational and educational purposes. This Report is meant exclusively for the recipient and shall not be circulated, reproduced, or distributed, in
whole or in part.

This Report does not take into account the specific investment objectives, financial situation, risk profile, or particular needs of any individual or class of investors and does not
constitute a personal recommendation or investment advice. Any views, opinions, or recommendations expressed herein are based on publicly available information and internal
analysis and are subject to change without notice.

Nothing contained in this Report shall be construed as an offer, solicitation, or inducement to buy, sell, or subscribe to any securities, derivatives, or other financial instruments, nor
shall it be considered as investment, legal, accounting, or tax advice. Recipients are advised to conduct their own independent analysis and are encouraged to seek independent
professional advice before making any investment or trading decisions.

The information contained in this Report has been compiled from sources believed to be reliable; however, CEBPL does not represent or warrant the accuracy, completeness, or
reliability of such information. CEBPL, its directors, employees, or associates shall not be liable for any losses, damages, or expenses arising directly or indirectly from the use of or
reliance upon this Report.

Investments in securities are subject to market risks. The price and value of investments and the income from them may fluctuate, and investors may incur losses. Past performance is
not indicative of future results. Opinions expressed herein are as of the date of this Report and may differ from views expressed in other research reports due to differences in
methodology, assumptions, or time horizons.

Disclaimers in respect of Jurisdiction:

This Report is not intended for distribution to, or use by, any person or entity who is a citizen or resident of, or located in, any jurisdiction where such distribution, publication, or use would
be contrary to applicable laws or regulations, or would subject CEBPL to any registration or licensing requirements in such jurisdiction.

No action has been taken or will be taken by CEBPL in any jurisdiction outside India where such action would be required for distribution of this Report. Accordingly, this Report shall not
be directly or indirectly distributed, published, or circulated in any such jurisdiction except in compliance with applicable laws and regulations.

Recipients of this Report are required to inform themselves of, and comply with, all applicable legal and regulatory restrictions at their own expense and without any liability to CEBPL.
Any dispute arising out of or in connection with this Report shall be subject to the exclusive jurisdiction of the competent courts in Mumbai, India.

Disclosure on Ownership and Material Conflicts of Interest:
. “CEBPL”", its Research Analyst(s), their associates and relatives may have any financial interest in the subject company covered in this Research Report.

. “CEBPL”, its Research Analyst(s), their associates and relatives may have actual or beneficial ownership of one percent (1%) or more of the securities of the subject company, as on
the last day of the month immediately preceding the date of publication of this Research Report.

. “CEBPL”, its Research Analyst(s), their associates and relatives may have any other material conflict of interest at the time of publication of this Research Report.

Disclosure on Receipt of Compensation:

. “CEBPL” or its associates may have received compensation from the subject company during the past twelve months.

. “CEBPL” or its associates may have managed or co-managed public offerings of securities for the subject company during the past twelve months.

. “CEBPL” or its associates may have received compensation from the subject company during the past twelve months for investment banking, merchant banking or brokerage services.
. “CEBPL” or its associates may have received compensation from the subject company during the past twelve months for products or services other than investment banking, merchant

banking or brokerage services.

. “CEBPL” or its associates have not received any compensation or other benefits from the subject company or any third party in connection with the preparation or publication of this
Research Report.

. Research Analyst may have served as an officer, director or employee of the subject company covered in this Research Report.

. “CEBPL” and Research analyst may engage in market-making activity in the securities of the subject company.

Copyright:

This research report is confidential and intended solely for the recipient. Unauthorized reproduction, distribution, or disclosure of this report, in whole or in part, in
any form or by any means, without the prior written permission of the Company is strictly prohibited.
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